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Banner Industries, Inc 


Operations— For The Fiscal Year Ended June 30 

Net Sales and Revenues. 

Income from Continuing Operations 

Net Income . 

Amounts Per Share and Share Equivalents: 
Income from Continuing Operations 
Net Income 
Dividends Per Share 


Financial Position— At Fiscal Year End 

Current Assets . 

Current Liabilities . 

Working Capital . 

Stockholders' Equity . 


1974 

1973 

$91,814,405 

$72,836,789 

2,925,741 

2,623,731 

2,925,741 

2,673,901 

.68 

.59 

.68 

.60 

.03 

.02 

$30,992,697 

$23,831,689 

22,686,308 

15,640,398 J 

8,306,389 

8,191,291 

16,842,598 

14,366,536 
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Per Share Income from 
Continuing Operations 
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To Our Stockholders 



Samuel J. Krasney 


We are pleased to report that the 
fiscal year ended June 30 was 
another outstanding year for the 
company as revenues, earnings per 
share and net income rose to record 
levels. Among the highlights of 
fiscal 1974 were: 

• Revenues of $91,814,405, an 
increase of 26 per cent over 
the $72,836,789 of fiscal 1973. 

• Earnings per share of 68 
cents, up 15 per cent over 
the 59 cents earned from 
continuing operations the 
preceding year and more 
than three times the 21 cents 
earned in fiscal 1970. Fiscal 
1974 marked the fifth 
consecutive year in which 
income, and earnings per 
share, from continuing 
operations exceeded those 
of the preceding year. 

• Net income of $2,925,741, an 
increase of 12 per cent over 
the $2,623,731 earned from 
continuing operations in 
fiscal 1973. Total net income 
in fiscal 1973, including 
$50,170 in income of opera¬ 
tions divested, amounted to 
$2,673,901 or 60 cents a 
share. 

• Return on stockholders’ 
equity of 19 per cent, a return 
comparable to the company 
ranked 53rd on the Fortune 
list of the 500 largest 
industrial companies. 

• Stockholders’ equity of 
$16,842,598, equal to $3.97 a 
share, and up 17 per cent 
over the $14,366,536 or $3.31 
of the preceding year. 

All three major operating groups 
— motor freight, selected products 
for industry, and aviation after- 
market — contributed impressively 
to the year’s sales and earnings 
gains. The progress of our aviation 
aftermarket group is especially 
gratifying. Its sales in fiscal 1974 
exceeded $18,000,000. As recently 
as four years ago, aviation products 
accounted for about $1,500,000 in 
sales. More important, in 1974 its 


pre-tax earnings almost tripled 
those of the preceding year, and we 
expect that it will continue to make 
an increasingly important contribu¬ 
tion to the company’s over-all sales 
and earnings. A more detailed 
description of the operations of our 
three groups begins on page four. 

While these figures reflect a most 
successful year, it should be noted 
that a number of external factors, 
notably the fuel crisis, together with 
rampant increases in the cost of < 

materials and material shortages, 
adversely affected the year’s results. . 

We experienced these pressures ' 

throughout most of the year and 
they were particularly acute toward 
the end of the second quarter and 
into the third quarter. Timely action 
by group, division and subsidiary 
level management was successful, 
however, in dealing with these 
problems and we concluded the 
year on a high note. 

Revenues in the fourth quarter 
totaled $26,128,824 and net income 
amounted to $897,826, or 21 cents 
per share, for the best fiscal quarter 
in our history in terms of sales and 
income, and surpassing the previous 
record period, the fourth quarter of 
fiscal 1973. In the comparable 1973 
period, our earnings from continuing 
operations amounted to $819,774, 
or 19 cents per share, and net 
income totaled $867,536 or 20 cents 
per share. Revenues totaled 
$20,294,172. 

We are optimistic about the 
months ahead. Our manufacturing 
group began fiscal 1975 with a good 
order backlog, and its marketing 
organization, domestic and over¬ 
seas, is strong. We have licensees 
for the manufacture of our intensive j 

mixers, turbines or extruding equip¬ 
ment in England, France, Japan and 
Brazil. Many of the group’s products 
— locomotives used in tunneling, 
mining and industry, Auto-Lift heavy 
duty industrial lift trucks, intensive 
mixers, extruders, pumps and tur¬ 
bines — are considered among the 
best available. We also have become 
an important supplier of industrial 
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fasteners and of specialized tools 
for electronic parts manufacture. 

Our motor freight operation, 
Commercial Motor Freight, Inc., is 
the largest intrastate motor freight 
carrier in Ohio and provides direct 
service to some 1,300 communities 
in one of the nation’s most densely 
populated, most industrialized 
areas. Its record over the years, and 
particularly in fiscal 1974, offers 
convincing evidence that it has the 
management, marketing and service 
capabilities to maintain its leader¬ 
ship. The energy crisis of last winter 
especially affected CMF, as the cost 
of diesel fuel more than doubled. 
Prompt, forceful action on the part 
of CMF management combined with 
freight rate increases, resulted in 
revenue and earnings improvement. 

The purchase of Burbank Aircraft 
Supply, Inc. midway through fiscal 
1974 is expected to benefit our 
aviation aftermarket products group 
substantially. We shall have its full- 
year contribution in fiscal 1975, and 
Burbank’s management group is 
recognized as one of the best in its 
field. 

There is a real capital crisis in 
this country. Inflation results in an 
increased investment in inventories, 
accounts receivable and plant 
equipment. Fiscal management 
must be given the utmost priority, 
which it is at Banner. Toward the 
end of fiscal 1974 we embarked 
upon negotiations which resulted 
in an agreement, completed in 
August, for the private placement 
with an institutional investor of 
$3,000,000 of senior notes due in 
1992. Proceeds from the sale of the 
notes, which have an interest rate 
of 9% per cent and sinking fund 
payments beginning in 1978, will be 
used to reduce existing bank indebt¬ 
edness which currently is costing 
about 1214 per cent interest. We 
also are in the advance stages of 
negotiations with a group of banks 
for a substantial revolving line of 
credit and expect to complete an 
agreement shortly. This, plus our 
own capacity to generate capital 


internally should assure us a strong 
liquidity position. 

The current equity market, high 
interest rates and capital scarcity 
tend to restrain an acquisition 
program. However, as the purchase 
of Burbank Aircraft Supply indi¬ 
cates, we continue to seek good 
organizations with capable manage¬ 
ment as a means of expanding our 
three basic business categories. 
Major emphasis is placed on man¬ 
agement, and we believe that our 
record for adding capable people 
this way has been a good one. In the 
seven years we have been responsi¬ 
ble for the direction of Banner, we 
have completed numerous acquisi¬ 
tions. Virtually every subsidiary and 
division acquired has the same 
operating management today that 
it had at the time it joined Banner. 
We believe that the talents of these 
people have been combined to form 
a highly successful management 
group. 

In short, we will have challenges, 
but we are confident that Banner 
has the management and financial 
resources to deal with them. Bar¬ 
ring unforeseen circumstances, we 
are hopeful that results for the year 
now underway will surpass those of 
the record year ended June 30,1974. 

We wish to thank our employees, 
management and directors for their 
dedication and loyalty during the 
year and to express our apprecia¬ 
tion to our stockholders, customers 
and suppliers for their support in 
making fiscal 1974 another year of 
achievement for Banner Industries. 


Samuel J. Krasney w 

Chairman of the Board and 
Chief Executive Officer, President 


September 27, 1974 


Equity Per Share 

Dollars 



69 70 71 72 73 74 


Total Capitalization 

Millions of Dollars 



69 70 71 72 73 74 


■ Stockholders’ Equity 
■ Long-Term Debt 
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Banner Industries/Fiscal 1974 


A principal corporate objective of 
recent years has been to achieve 
a better balance in our over-all 
business. Emphasis has been 
placed on achieving a better 
balance in the earnings contribu¬ 
tions from the three segments of our 
business and on developing a mix 
increasingly resistant to adverse 
economic factors. Much was 
achieved in fiscal 1974. 

Because of the growth of our 
aviation aftermarket operations and 
our products for industry category, 
revenues of Commercial Motor 
Freight as a percentage of 
consolidated revenues contributed 
less than 50 per cent for the first 
time. It should be noted, however, 
that revenues and earnings of CMF 
were up over those of the preceding 
year despite significant increases in 
expenses for fuel and labor. 

For the fiscal year ended June 30, 
CMF revenues amounted to 


Fiscal 1974 

Sales and Revenues Contribution 
Product/Service 



1 49% Motor Freight □ 19% Capital Goods 
□ 32% Replacement Parts and 
Expendable Items 


$45,319,207, or 49 per cent of our 
total. Its pre-tax earnings were 

54 per cent of total pre-tax income. 
In fiscal 1973, CMF contributed 

55 per cent of revenues and 60 per 
cent of pre-tax earnings. 

Selected products for industry 
accounted for $27,979,033, or 31 per 
cent of total revenues and 32 per 
cent of total pre-tax earnings. 

The preceding year, the revenue 
and earnings contributions of this 
segment of our business were 
29 per cent and 34 per cent 
respectively. 

Aviation aftermarket products 
produced revenues of $18,516,165, 
equal to 20 per cent of total 
revenues, and 14 per cent of total 
pre-tax income. In fiscal 1973, 
this portion of our operations 
represented 16 per cent of revenues 
and six per cent of pre-tax income. 

The growth of our aviation 
aftermarket business is aiding our 
product mix, increasing the 
proportion of sales which we obtain 
from replacement or expendable 
items. Through our products for 
industry group, we benefit from 
capital expansion programs 
which create a demand for new 
locomotives, heavy duty lift trucks, 
pumps, turbines and intensive 
mixers. Our industrial products 


group can also expect sizable sales 
volume when capital spending must 
be postponed and maintenance of 
existing equipment gains in 
importance. 

We have by design a large 
replacement parts business. One of 
our principal criteria for acquiring 
a manufacturing operation is the 
replacement parts sales potential. 
An indication of the importance of 
this phase of our business is 
illustrated by the fact that in fiscal 
1974 Fate-Root-Heath, our division 
which manufactures lift trucks, 
locomotives and extrusion 
equipment, obtained approximately 
56 per cent of its sales from 
replacement parts. 

In fiscal 1974, 32 percent of total 
revenues were from replacement 
parts and expendable items. Capital 
goods contributed about 19 per 
cent, and motor freight operations 
49 per cent. 
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Motor Freight 


. 


Evaluated against the business 
and economic conditions which 
existed during the year, Commercial 
Motor Freight performed well in 
fiscal 1974. Despite rising expenses, 
price controls and regulatory delays 
in granting rate increases, CMF had 
a 15 per cent increase in pre-tax 
income on a 14 per cent increase 
in revenues. Its ratio of operating 
expenses to revenues during the 
fiscal year was 91.1, in contrast to 
an estimated operating ratio of 
approximately 95 for the motor 
freight industry as a whole. 
Significantly, during calendar 
1973, CMF ranked 13th in terms of 
operating ratio among the largest 
100 Class I carriers in the country. 

Fuel costs more than doubled 
during the year, rising from 11 cents 
a gallon at the beginning of the 
fiscal year to 26.5 cents at year-end, 
and the increases continue. At 
present, diesel fuel is 32 cents 
a gallon. The Presidential price 
freeze of June 1973 postponed 
needed rate increases until August 
13, 1973, despite the fact that 
substantial wage increases went 
into effect July 1 under provisions 
of the trucking industry’s labor 
agreement. A similar but shorter 
lag was experienced at the 
beginning of the current fiscal year 
when another set of wage increases 
went into effect July 1 and partially 
offsetting rate increases were not 
granted until July 26. The fact that 
rate increases do not keep up with 
the steady rise in numerous other 
expenses such as equipment, tires, 
parts, fuel and services continues 
as a significant challenge. 

CMF’s performance in fiscal 1974 
is attributable to continuing cost 
containment programs and 
emphasizing operating efficiencies. 
Maximum emphasis is on 
productivity. Increased use of 
data processing enables us to 
reduce the time required to process 
voluminous paper work and 
provides more comprehensive 
data, permitting better utilization of 
equipment. A new program now 
being implemented will enable us 


to use computer and telecommuni¬ 
cations equipment to trace ship¬ 
ments and to quote intricate rate 
structures in answer to telephone 
inquiries from customers. 

A regular route common carrier 
of general commodities, CMF’s 
operating authorities extend 
through a five-state area centered 
about Ohio, where it is the largest 
intrastate carrier. CMF provides 
direct daily service to some 1,300 
communities from 23 terminals. 

Its fleet consists of 661 tractors and 



Left to right: James H. Orr, CMF 
vice president — sales; Richard J. 
Metzger, CMF assistant vice 
president — traffic; and John W. 
Federer, CMF treasurer. 



David L. Burner, corporate vice 
president — finance (left) and 
Robert F. Todd, corporate vice 
president and CMF president. 
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Left to right: Warren B. Dillon, CMF 
assistant vice president — employee 
relations; Marvin E. Rothhaar, CMF 
secretary; and Robert L. Ratchford, 
CMF executive vice president. 

trucks, a large percentage of which 
are diesel-powered, and 1,287 
trailers. A total of $3,289,000 was 
expended in fiscal 1974 as part of 
the regular program to replace and 
upgrade transportation equipment. 

Less-than-truckload (LTL) freight 
continues to account for the largest 
portion of CMF business. It is good 
business because a premium is 
placed on service which CMF is 
equipped to provide, with its large 
fleet operating in a concentrated 
area from a network of terminals. 

LTL shipments, defined by the 
Interstate Commerce Commission 
as those of less than 10,000 pounds, 
accounted for 87 per cent of 
revenues and 98 per cent of the 
2,011,480 shipments processed. 


The average LTL shipment weighed 
766 pounds and was carried 145 
miles. LTL also accounted for 68 per 
cent of the 2,398,451,000 pounds 
hauled. 

CMF’s prospects are closely tied 
to the general business and 
industrial economy of the area it 
serves, an area which is densely 
populated and highly industrialized. 
Expansion into contiguous areas 
offers growth possibility. Our most 
recent expansion involved the 
establishment of a terminal at 
Pittsburgh, which has been very 
successful. The Pittsburgh terminal, 
opened in fiscal 1973, is currently 
being expanded. 



Left to right: Budd L. Kingzett, CMF 
vice president — operations; 

J. Walter Badgett, CMF assistant 
vice president — fleet maintenance; 
and John A. Barta, CMF senior 
vice president. 



Selected Products 
for Industry 


Sales of products for industry 
were at record levels in fiscal 1974 
and were up 32 per cent over those 
of the preceding year. The group’s 
pre-tax earnings contribution, also 
a record high, increased 19 per cent 
from that of fiscal 1973. Despite 
shortages of parts and components, 
and rising costs, most of the 
subsidiaries and divisions supplying 
industrial products performed well. 

The markets for steam and gas 
turbines and intensive batch 
production mixers continued to 
grow and sales of these Skinner 
Engine Division products increased. 

Orders for intensive batch type 
production mixers used in the 
manufacture of rubber, asphalt tile, 


and plastic products were strong, 
as were bookings for marine 
turbines, used aboard liquid cargo 
vessels to drive cargo pumps and 
auxiliary equipment. 

Toward the end of fiscal 1974, a 
new $1.7 million pump manufactur¬ 
ing facility was opened at our Dubie- 
Clark plant in Toccoa, Georgia. 

The relocation of our pump 
manufacturing operations from 
Skinner Engine in Erie, 
Pennsylvania to Toccoa enables 
us to expand pump production to 
meet the increasing needs of 
municipalities and industry in 
connection with waste treatment 
and water supply. The relocation 
also provides additional production 
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capacity at the Erie plant for the 
manufacture of turbines and 
intensive mixers. 

The Toccoa addition includes a 
sophisticated test facility which 
enables us to design, produce and 
test virtually any size pump called 
for today. Our current pump lines 
include numerous large diameter 
units such as vertical axial and 
mixed flow pumps for handling 
large volumes of water, double 
suction horizontal split case 
centrifugal pumps with discharge 
sizes to 42 inches, non-clog 
centrifugal pumps to 36-inch 
discharge size for sewer applica¬ 
tions and multi-stage diffuser type 
vertical condensate pumps. 

Orders for and shipments of 
heavy duty industrial lift trucks and 
locomotives produced by our 
Fate-Root-Heath Division were at 
high levels in fiscal 1974. We are 
the leading supplier of locomotives 
in sizes ranging from 50 to 1400 
horsepower in the United States, 
and we continue to have a strong 
position in the international market. 
During fiscal 1974, orders were 
received for our locomotives in the 
Dominican Republic, Columbia, 
Korea, Mexico and Zambia for uses 
ranging from mining to tunneling 
projects. 

There is a significant international 
market for the third Fate-Root- 
Heath product line, extrusion 


machinery. For example, in the year 
just ended we received a large 
order for extruders for manufacture 
of ceramic electrical insulators in 
Yugoslavia. 

Two other manufacturing 
divisions also made impressive 
contributions to sales and earnings 
during the year. Sales of Acimet, 
producer of industrial fasteners, 
more than doubled during the year 
reflecting expansion of production 
capacity in prior years and 
broadening market coverage. 
Acimet has become an increasingly 
important supplier of fasteners for 
manufacturing and maintenance 
applications to a wide range of 
industries including mining, heavy 
construction, steel, electrical and 
machine tool. Technical Devices 
Division, manufacturer of precision 
electronic component production 
equipment such as wave soldering 
machines, also performed well 
during the year. 




We are optimistic regarding the 
future prospects of these two 
organizations. Technical Devices is 
an established supplier of its type 
of equipment and should benefit 
from the increasingly higher levels 
of spending for electronics-related 
products in the industrial and 
consumer sectors of the economy. 
The demand for fasteners continues 
to grow, reflecting in part the need 
to maintain equipment, and Acimet 
in recent years has gained growing 
visibility as an important supplier. 

One manufacturing operation was 
disappointing in fiscal 1974, falling 
far short of anticipated goals. 
Patterson Industries (Canada) Ltd., 
which manufactures industrial 
mixing and blending equipment and 
cement mixers for the Canadian 
market, recorded a loss for the 
year. The loss reflected the impact 
of a high rate of inflation, contractual 
commitments to some customers 
and intense price competition. 

We are currently studying options 
available to us and expect to correct 
the situation in Canada soon. 


Selected Products for Industry 
Management Group: Melvin K. Allen, 
Technical Devices Division (photo 
left) and (bottom photo, left to right) 
Miles W. Christian, Fate-Root-Heath 
Division; Frank H. Laspia, Banner 
International, Inc.; Gerald C. 
Forstner, Jr., Acimet Manufacturing 
Division; Gordon D. Colton, 
corporate executive vice president; 
J. Keller Cheek, Dubie-Clark 
Division; Russell L. Ward, Skinner 
Engine Division; John Comrie, 
Patterson Industries (Canada) Ltd.; 
and George A. Kramer, Jr., Advance 
Foundry. 
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Aviation 

Aftermarket 


Aviation Aftermarket Management 
Group: (left to right) Roger C. Cain, 
Banner Aircraft International, Inc.; 
Joseph Hoffman, Burbank Aircraft 
Supply, Inc.; Arthur I. Hitchen, 
Thompson Aircraft Tire 
(International); Richard P. Baker, 
Burbank Aircraft Supply, Inc.; 
Leon J. Brenner, Burbank Aircraft 
Supply, Inc.; A. R. Hill, Thompson 
Aircraft Tire (United States); and 
Sam Spector, Banner Aircraft. 


Fiscal 1974 was by far the most 
successful year for our aviation 
aftermarket group. Sales were at 
record levels, up 57 per cent over 
those of the preceding year, and 
pre-tax income also was at an 
all-time high, almost triple that of 
fiscal 1973. The results were 
achieved despite the very 
substantial cutbacks in commercial 
air travel last fall because of the 
energy crisis. 

The improvement in fiscal 1974 
reflects two principal factors: the 
purchase of Burbank Aircraft 
Supply, Inc. at the end of the second 
quarter and the seasoning of 
managerial and marketing 
procedures of the group 
organization. 

Burbank Aircraft, based at Sun 
Valley, California, is a world-wide 
supplier of an extensive variety of 
aircraft hardware and electrical 
items to commercial airlines, aircraft 
maintenance centers and other 
aircraft users. Its business 
complements that of our Banner 
Aircraft, Inc. subsidiary and 
strengthens our position as a 
leading distributor and marketer of 
replacement parts and components 
to the aviation aftermarket. 

Prompt reaction to airline flight 
cutbacks last fall transformed what 
could have been a major problem 
into a good performance for the 
year. Marketing efforts, particularly 
those of Thompson Aircraft Tire 


Corporation, were intensified. The 
Thompson tire retreading facility 
at Atlanta was closed and its 
operations consolidated with those 
at other locations. The end result 
was that Thompson Aircraft 
experienced a 20 per cent increase 
in sales with a greater increase 
in earnings. 

Thompson Aircraft, one of the 
world’s largest suppliers of 
retreaded aircraft tires with facilities 
at Miami, San Francisco, New York 
and Frameries, Belgium, expanded 
its marketing potential during the 
year through agreements with 
major tire producers. Under terms 
of the agreements, Thompson will 
serve as a supplier of retreaded 
aircraft tires to the tire manufac¬ 
turers who in turn will serve as a 
primary source of new tires to 
Thompson. 

We continue to be enthusiastic 
about our prospects in the aviation 
aftermarket. In the year now 
underway, we shall have the 
full-year contribution of Burbank 
Aircraft, and there has been an 
upturn in commercial airline flights 
with the easing of the fuel crisis. 
More important, on a long-term 
basis, is the fact that our aviation 
aftermarket group is now positioned 
to provide a wider range of products 
and services and is gaining 
increasing recognition in markets 
throughout the world. 
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Financial Summary 


Results Years Ended June 30 

1974 

1973 

Net Sales and Revenues . . 

$91,814,405 

$72,836,789 

Income From Continuing 
Operations Before 

Income Taxes 

5,725,741 

4,896,731 

Income Taxes 

2,800,000 

2,273,000 

Income from Continuing 
Operations 

2,925,741 

2,623,731 

Per Share and Share 
Equivalents. 

.68 

.59 

Income Before Extraordinary 
Items 

2,925,741 

2,673,901 

Per Share and Share 
Equivalents 

.68 

.60 

Net Income 

2,925,741 

2,673,901 

Per Share and Share 
Equivalents. 

.68 

.60 

Average Shares and Share 
Equivalents 

4,319,236 

4,476,803 

Year-End Position 

Current Assets 

$30,992,697 

$23,831,689 

Current Liabilities 

22,686,308 

15,640,398 

Working Capital 

8,306,389 

8,191,291 

Current Ratio 

1.4 to 1 

1.5 to 1 

Property, Plant, 

Equipment — Net 

$18,519,284 

$15,543,810 

Long-Term Debt 

11,971,736 

10,873,636 

Stockholders' Equity 

16,842,598 

14,366,536 

Per Share 

3.97 

3.31 

General Information 

Income From Continuing 
Operations as a Percentage 
of Stockholders' Equity 

19% 

20% 

Income From Continuing 
Operations as a Percentage 
of Sales and Revenues 

3% 

4% 

Depreciation and 

Amortization 

$ 2,254,767 

$ 2,370,065 


1972 

1971 

1970 

1969 

$58,804,759 

$49,785,473 

$50,491,576 

$31,733,796 

4,526,377 

2,168,000 

2,255,428 

1,102,000 

1,840,176 
901,000 

1,535,651 

763,000 

2,358,377 

1,153,428 

939,176 

772,651 

.51 

.26 

.21 

.18 

2,307,346 

782,652 

388,346 

260,623 

.50 

2,307,346 

.18 

782,652 

.09 

780,436 

.02 

82,125 

.50 

.18 

.18 

.02 

4,628,601 

4,434,421 

4,434,621 

4,259,910 

$27,887,851 
18,996,635 
8,891,216 
1.5 to 1 

$18,545,069 
11,918,516 
6,626,553 
1.6 to 1 

$18,686,293 
12,296,710 
6,389,583 
1.5 to 1 

$20,398,929 
13,944,309 
6,454,620 
1.5 to 1 

$16,818,179 

15,372,646 

12,505,095 

2.81 

$13,741,081 

12,539,659 

10,110,677 

2.28 

$17,230,263 

16,727,052 

9,328,025 

2.10 

$18,224,450 

19,504,798 

7,901,770 

1.78 


21% 

12% 

11% 

11% 

4% 

2% 

2% 

2% 

$ 2,399,207 

$ 2,207,003 

$ 2,412,192 

$ 1,386,187 
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Consolidated Statements of Income 

Banner Industries, Inc. and Subsidiaries 
For the Years Ended June 30, 1974 and 1973 


NET SALES AND REVENUES (Note 2) . 
COSTS AND EXPENSES: 

Cost of sales and operating expenses 
Selling and administrative expenses 
Interest expense 


INCOME FROM CONTINUING OPERATIONS BEFORE INCOME TAXES 

PROVISION FOR TAXES ON INCOME (Note 8): 

Current. 

Deferred . 


INCOME FROM CONTINUING OPERATIONS 

INCOME OF OPERATING UNITS SOLD, 

net of applicable income taxes (Note 2) . 

NET INCOME. 

NET INCOME PER COMMON AND COMMON SHARE EQUIVALENT (Note 5): 

Income from continuing operations. 

Income from operations sold. 

NET INCOME. 


1974 

1973 

$91,814,405 

$72,836,789 

$74,367,778 

$58,374,544 

10,090,999 

8,321,371 

1,629,887 

1,244,143 

$86,088,664 

$67,940,058 

$ 5,725,741 

$ 4,896,731 

$ 2,904,000 

$ 2,111,000 

(104,000) 

162,000 

$ 2,800,000 

$ 2,273,000 

$ 2,925,741 

$ 2,623,731 

_ 

50,170 

$ 2,925,741 

$ 2,673,901 

$.68 

$.59 

- 

.01 

$.68 

$.60 


Consolidated Statements of Stockholders’ Equity 


Banner Industries, Inc. and Subsidiaries 
For the Years Ended June 30, 1974 and 1973 


BALANCE, JUNE 30, 1972 . 

Net income. 

Cash dividends — 2 cents per share 
Acquisition of 43,197 shares, at cost . . . . 
Receipt of 120,000 shares as partial payment 

for operating unit sold (Note 2). 

Shares issued upon exercise of 

stock options (Note 4). 

Fair market value of 5,000 shares issued 
for services rendered . 

BALANCE, JUNE 30, 1973 . 

Net income. 

Cash dividends - 3 cents per share 
Acquisition of 105,538 shares, at cost . . . 
Shares issued in settlement of contingent 
share liabilities (Note 4). 

BALANCE, JUNE 30, 1974 . 


Common 

Paid-In 

Retained 

Treasury 

Stock 

Capital 

Earnings 

Stock 

$445,305 

$5,750,094 

$ 6,309,696 

$ - 

— 

— 

2,673,901 

— 

— 

— 

(89,129) 

— 

— 

— 

— 

(143,621) 

- 

- 

— 

(600,000) 

453 

19,837 

- 

- 

_ 

(23,850) 

— 

23,850 

$445,758 

$5,746,081 

$ 8,894,468 

$ (719,771) 

— 

— 

2,925,741 

— 

— 

— 

(129,295) 

— 

— 

— 

— 

(320,384) 

3,699 

(3,699) 

— 

— 

$449,457 

$5,742,382 

$11,690,914 

($1,040,155) 


The accompanying notes are an integral part of these statements. 
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Consolidated Balance Sheets 

Banner Industries, Inc. and Subsidiaries 
June 30, 1974 and 1973 


Assets 

CURRENT ASSETS: 

Cash. 

Receivables, less allowances for uncollectible accounts of 

$173,602 in 1974 and $97,428 in 1973 . 

Inventories, at lower of cost (first-in, first-out) or market 

Prepaid expenses, etc. 

Total current assets. 


1974 1973 


$ 4,229,491 

11,173,170 
13,689,516 
1,900,520 
$30,992,697 


$ 2,999,865 

8,956,186 
9,864,109 
2,011,529 
$23,831,689 


PROPERTY, PLANT AND EQUIPMENT, at cost (Notes 1, 3 and 7) . . 

Less — Accumulated depreciation and amortization. 

OTHER ASSETS: 

Transportation operating rights (Note 1). 

Cost in excess of net assets of purchased businesses (Notes 1 and 2) 
Other. 


$37,675,278 

$34,119,235 

19,155,994 

18,575,425 

$18,519,284 

$15,543,810 

$ 3,029,859 

$ 3,029,859 

2,483,407 

1,608,213 

894,906 

426,853 

$ 6,408,172 

$ 5,064,925 

$55,920,153 

$44,440,424 


Liabilities and Stockholders’ Equity 

CURRENT LIABILITIES: 

Short-term notes payable (Note 3) 
Current maturities of long-term debt 

Accounts payable. 

Accrued salaries and wages 
Other accrued expenses 
Accrued taxes on income (Note 8) 
Total current liabilities 


$ 6,096,468 
1,826,032 
8,742,120 
2,344,189 
2,477,864 
1,199,635 
$22,686,308 


$ 2,931,281 
1,548,778 

5.732.553 
2,041,239 
1,909,994 

1.476.553 
$15,640,398 


LONG-TERM DEBT AND OTHER (Notes 3 and 8): 
Long-term debt (less current maturities above) 

Deferred Federal income taxes. 

Other deferred credits. 


COMMITMENTS AND CONTINGENT LIABILITIES (Notes 1 and 6) 


$11,971,736 

3,384,493 

1,035,018 

$16,391,247 


$10,873,636 
2,523,467 
1,036,387 
$14,433,490 


STOCKHOLDERS' EQUITY (Notes 1, 3, 4 and 8): 

Common stock, 10 cents par value, authorized 12,000,000 shares, 
issued 4,494,572 (including 263,735 held in treasury) at June 30, 1974 
and 4,457,584 (including 158,197 held in treasury) at June 30, 1973 

Paid-in capital . 

Retained earnings. 


Less - Treasury stock, at cost 


The accompanying notes are an integral part of these statements. 


$ 449,457 

5,742,382 
11,690,914 
$17,882,753 
(1,040,155 ) 
$16,842,598 
$55,920,153 


$ 445,758 

5,746,081 
8,894,468 
$15,086,307 
(719,771 ) 
$14,366,536 
$44,440,424 
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Consolidated Statements of Changes in Financial Position 

Banner Industries, Inc. and Subsidiaries 
For the Years Ended June 30, 1974 and 1973 


SOURCE OF FUNDS: 

Net Income. 

Add — Items not requiring current outlay of funds: 

Depreciation and amortization. 

Increase (decrease) in deferred Federal income taxes 

Funds provided from operations. 

Long-term borrowings. 

Working capital acquired in the purchase of a business (Note 2) . 

Proceeds from sales of operating units (Note 2). 

Other, net. 

Total funds provided. 

APPLICATION OF FUNDS: 

Purchase of fixed assets, net. 

Reductions of long-term debt. 

Cost of acquired business (Note 2). 

Working capital of operating units sold (Note 2). 

Additional purchase consideration resulting from settlement of 

shares contingently issuable (Note 4). 

Purchase of common stock for treasury. 

Cash dividends. 

Total funds applied. 

INCREASE (DECREASE) IN WORKING CAPITAL 

CHANGES WHICH RESULTED IN WORKING CAPITAL INCREASE 
(DECREASE): 

Cash. 

Receivables. 

Inventories. 

Short-term notes payable and current maturities of long-term debt 

Accounts payable. 

Accrued taxes on income. 

Other . 

INCREASE (DECREASE) IN WORKING CAPITAL 

The accompanying notes are an integral part of these statements. 


1974 

$ 2,925,741 

2,254,767 
(104,000 ) 
$ 5,076,508 
3,518,004 
550,450 

837,933 
$ 9,982,895 

$ 5,075,358 
2,540,760 
1,802,000 


320,384 
129,295 
$ 9,867,797 
$ 115,098 


$ 1,229,626 
2,216,984 
3,825,407 
(3,442,441) 
(3,009,567) 
276,918 
(981,829 ) 
$ 115,098 


1973 


$ 2,673,901 

2,370,065 
162,000 
$ 5,205,966 
1,478,000 

4,244,810 

228,247 

$11,157,023 

$ 2,644,937 
5,211,194 

3,159,767 

608,300 
143,621 
89,129 
$ 11,856,948 
$ (699,925 ) 


$(2,196,516) 
(191,242) 
(1,699,504) 
2,226,904 
(7,765) 
443,221 
724,977 
$ (699,925) 
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Notes To Consolidated Financial Statements 

June 30, 1974 and 1973 


1. Summary of Significant Accounting Policies: 

Principles of Consolidation. The accompanying 
consolidated financial statements include the 
accounts of the Company and its subsidiaries, all of 
which are wholly-owned. All significant intercompany 
accounts and transactions have been eliminated. 

Depreciation and Amortization. The policy of the 
Company and its subsidiaries is to provide for 
depreciation and amortization of property, plant and 
equipment, principally by the straight-line method, 
at annual rates sufficient to amortize the cost of the 
assets during their estimated useful lives. The 
principal rates of depreciation are: 


Buildings and improvements . 3% 

Transportation equipment.11-20% 

Machinery and equipment . 6-25% 


The amounts included in the accompanying 
consolidated balance sheets as “Transportation 
Operating Rights” and “Cost in Excess of Net Assets 
of Purchased Businesses” recorded prior to 
November, 1970, are not being amortized since, in the 
opinion of management, there has been no diminution 
in the value of these assets. “Cost in Excess of Net 
Assets of Purchased Businesses” recorded 
subsequent to November, 1970, is being amortized 
over a 40-year period. 

Research and Development. Research and 
development expenditures, including development 
costs of products, processes and product applications, 
are generally expensed in the year incurred rather 
than deferred. 

Pensions. The Company has pension plans 
covering the majority of its employees. Total pension 
expense, which includes generally, amortization of 
prior year service costs over thirty to forty years, was 
approximately $1,829,000 and $1,331,000 in 1974 and 
1973, respectively, after excluding $140,000 in 1973, 
related to discontinued operations. The Company’s 
general policy is to fund pension costs accrued. At 
June 30, 1974, for the plans in which the actuarial 
value of vested benefits exceeded the assets of 
pension funds and amounts accrued, such excess 
amounted to approximately $964,000. The estimated 
unfunded prior service cost not accrued in the 
accompanying consolidated balance sheet was 
approximately $2,248,000 as of June 30,1974. 

Translation of Financial Statements. Financial 
statements of foreign subsidiaries are translated into 
United States dollar equivalents as follows: current 
assets, current liabilities, and long-term debt at year- 
end exchange rates; property and noncurrent assets 
at historical rates prevailing at dates of transactions; 
income and expense at weighted average rates in 
effect during the year except that depreciation 
charges are translated at exchange rates prevailing 


when the related assets were acquired. There have 
been no significant adjustments arising from 
translation in either year. 

Investment Tax Credit. The policy of the Company 
is to credit to income, by a reduction in the provision 
for Federal income taxes, an amount equal to the 
investment tax credits. These credits amounted to 
$138,000 in 1974 and $95,000 in 1973. 

2. Acquisitions and Dispositions: 

In December, 1973, the Company acquired 
Burbank Aircraft Supply, Inc. for a total purchase 
consideration of approximately $1,800,000. This 
acquisition has been accounted for as a purchase, 
and the difference ($886,000) between the net assets 
acquired and the purchase consideration has been 
allocated to “Cost in Excess of Net Assets of 
Purchased Businesses” in the accompanying 
consolidated balance sheet. If the companies had 
been combined as of July 1,1972, net sales and net 
income for 1973 would have been $77,187,000 and 
$2,806,000 ($.63 per share), respectively; sales for 
1974 would have been $94,518,000 and net income 
would not have been significantly affected. 

During 1973 the Company sold, for approximately 
book value, its Patterson Industries, Inc. and 
Misceramic Tile, Inc. subsidiaries for cash of 
$4,244,810 and 120,000 shares of the Company’s 
common stock. Net operating results of the disposed 
entities have been segregated in the accompanying 
consolidated statement of income for 1973, net of 
related income taxes. 

3. Notes Payable and Long-Term Debt: 

At June 30, 1974 and 1973, notes payable and 
long-term debt consisted of the following: 

1974 

Interest 


Rate 

1974 

1973 

Short-term notes 
payable .... 10%% 

$ 6,096,468 

$ 2,931,281 

Notes payable to 

Banks .8%-13%% 

$ 4,453,315 

$ 3,988,797 

Mortgage Notes 

Payable .... 6%- 9V2% 

5,478,356 

5,943,508 

Other Notes 

Payable .... 4%-10%% 

2,166,097 

2,490,109 

Capitalized Lease 

Obligation ... 714% 

1,700,000 

_ 

Less — Current Maturities ... 

$13,797,768 
. 1,826,032 

$12,422,414 

1,548,778 

Net Long-Term Debt. 

. $11,971,736 

$10,873,636 


At June 30,1974, the Company had unused 
short-term bank lines of credit aggregating $2,510,000. 
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The lines of credit are subject to cancellation upon 
notice by the bank or the Company. There are informal 
compensating balance requirements related to these 
lines of credit; however, no cash balances are subject 
to withdrawal restrictions under these requirements. 

At June 30, 1974, the average interest rate on 
total short-term borrowings was 11.87%. The 
maximum month-end balance of total short-term 
borrowings during the year was $6,279,000 at May 31, 
1974. The average borrowings during the year 
approximated $4,394,000 at an average interest rate 
of 10.74%. 

In August, 1973, the Company arranged for the 
sale of $1,700,000 of industrial revenue bonds to 
finance the construction of a manufacturing facility 
in Toccoa, Georgia. The bonds consist of $335,000 of 
serial bonds due May 1, 1975 to 1980 inclusive, and 
$1,365,000 of bonds due May 1,1993, which bear 
interest at an effective annual interest rate of 7.2%. 
The bonds maturing on May 1,1993, are subject to 
mandatory redemption and are to be redeemed in 
progressive annual amounts ranging from $70,000 in 
1981 to $150,000 in 1993. The Company is to make 
rental payments sufficient to pay the principal and 
interest on the bonds through 1993. In accordance 
with the lease agreement, the Company may purchase 
the facility for a nominal amount at the end of the 
lease term. This transaction has been treated as a 
purchase for financial statement purposes, with the 
related lease commitment recorded as a long-term 
obligation. 

In 1973, Banner’s subsidiary, Commercial Motor 
Freight, Inc. (CMF), entered into a Credit and Security 
Agreement (unsecured revolving credit agreement) 
whereby CMF may borrow and prepay without penalty 
an amount up to 85% of the current book value of 
revenue equipment, as defined, not to exceed 
$4,200,000. The credit agreement has no maturity 
date but may be converted into a five-year term loan 
if terminated by the lenders or borrower as of any 
anniversary date. CMF had $1,705,000 outstanding 
under this line of credit at June 30,1974. 

The agreement provides for a commitment fee 
of Vi % per annum on the daily average unused portion 
of the revolving credit in effect and interest at Vi % 
to 1 % above the prime commercial rate on the 
principal balance of outstanding revolving loans. 
Banner has unconditionally guaranteed the obligation. 
The agreement also provides, among other things, 
for restrictions on capital expenditures and tangible 
net worth and requires maintenance of certain 
working capital levels of both Banner and CMF. 

Under the most restrictive security agreement, 
consolidated retained earnings of the Company 
available for distribution to stockholders is limited to 
25% of consolidated net income derived in the year 
prior to the dividend payment. 


Principal payments on long-term debt obligations 
are as follows: $1,849,000 for 1976; $1,090,000 for 
1977; $1,098,000 for 1978; $918,000 in 1979 and 
$7,017,000 thereafter. 

4. Options, Warrants and Contingent Shares: 

Under a Qualified Stock Option Plan approved by 
the stockholders, options for shares of common stock, 
up to a maximum of 50,000 shares, may be granted to 
certain officers and key employees of the Company. 
The option price shall not be less than the fair market 
value of the stock at the date of grant and options 
become exercisable over a five-year period and 
terminate not later than five years from the date of 
grant. 

Transactions related to the stock option plan 
for the year ended June 30,1974, are summarized as 
follows: 

Price 

Shares Per Share 


Outstanding, beginning of period . .. 28,436 $3.00-$6.62 

Granted . 2,000 $3.00 

Exercised . — — 

Canceled . 10,038 $4.12-$6.62 

20,398 

Outstanding, end of period: 

Exercisable . 18,398 $3.00-$6.62 

Unexercisable . 2,000 $3.00 

20,398 

Available for grant at end of year.... 23,439 


The Company satisfied substantially all of its 
contingent share liabilities by issuing 36,988 common 
shares in 1974 and by issuing, in 1973, notes 
aggregating $608,300 (treated as adjustments to the 
purchase price of related businesses acquired) 
together with cash payments. 

The Company has warrants outstanding for the 
purchase of 150,000 common shares at a price of $12 
per share, which are exercisable any time prior to 
February, 1977. Also, in connection with a 1972 
acquisition, the Company issued warrants for the 
purchase of 163,749 common shares which were 
exercisable at $10 per share through June 30,1975, 
and at annual increments of $1 per share thereafter 
to June, 1978. None of these warrants have been 
exercised. 

5. Earnings Per Share: 

Earnings per share have been computed in 
accordance with Opinion 15 of the Accounting 
Principles Board and are based on the weighted 
average number of common and common share 
equivalents outstanding during each period. No 
significant dilution would result after inclusion of all 
potentially dilutive securities. 
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6. Leases: 

The Company leases various facilities and 
transportation equipment which require minimum 
rental payments, as follows: 


Noncapitalized Operating 
Total Financing Leases Leases 


1975 . . . 

. . . $ 1,365,000 

$ 1,112,000 

$ 253,000 

1976 . . . 

. .. 1,296,000 

1,086,000 

210,000 

1977 . . . 

. .. 1,218,000 

1,046,000 

172,000 

1978 . . . 

. .. 1,115,000 

928,000 

187,000 

1979 . . . 

. .. 1,016,000 

836,000 

180,000 

1980-1984 . . . 

. . . 2,877,000 

2,626,000 

251,000 

1985-1989 . . . 

... 1,845,000 

1,845,000 

— 

1990-1994 . . . 

... 1,630,000 

1,630,000 

— 

After 1994 . . . 

513,000 

513,000 

— 


$12,875,000 

$11,622,000 

$1,253,000 


The present value of minimum rental 
commitments on the long-term financing leases was 
$7,340,000 and $7,533,000 at June 30, 1974 and 1973, 
respectively. The above present values were 
determined using the effective dates of the leases and 
interest rates specified in such leases or in effect on 
such date. Interest rates used ranged from 5% to 12% 
and averaged 6.8%. 

If the financing leases were capitalized and if 
applicable straight-line depreciation and imputed 
interest were substituted for rentals, there would be no 
significant effect on income in either year. 

Rental payments charged to income were 
$1,305,000 in 1974 and $1,229,000 in 1973. Included in 
net rental expense is $1,117,000 and $1,122,000 for 
1974 and 1973, respectively, relating to noncapitalized 
financing leases. Rentals from subleases are not 
significant. 

Included in the rental obligations above are 
leases for certain properties which were sold and 
simultaneously leased under sale-and-leaseback 
agreements. The excess of the sales proceeds over 
the net book value of the related properties has been 
reflected as a deferred credit in the accompanying 
consolidated balance sheets and is being recognized 
as reductions of lease rental costs over the various 
lease terms. 

7. Property, Plant and Equipment: 

Property, plant and equipment at June 30,1974 
and 1973, consisted of the following: 


1974 1973 


Land . 

. $ 2,640,876 

$ 2,602,396 

Buildings and improvements . 

. 9,933,904 

9,216,649 

Transportation equipment ... 

. 14,805,499 

13,579,836 

Machinery and equipment ... 

. 10,294,999 

8,720,354 


$37,675,278 

$34,119,235 


Maintenance and repair expenditures are 
charged to income. Expenditures for betterments 
and major renewals are capitalized. The carrying 
amount of assets which are sold or retired and the 
related accumulated depreciation are removed from 
the accounts in the year of disposal and any resulting 
gain or loss is reflected in income. 

8. Federal Income Taxes: 


The consolidated Federal income tax provision 
in the accompanying consolidated statement of 
income differs from the statutory rate as follows: 



1974 

1973 

Income before taxes on income 

$5,725,741 

$4,896,731 

Less — State income taxes_ 

(255,000) 

(176,000) 

Income before Federal income 
taxes . 

$5,470,741 

$4,720,731 

Tax provision, at Statutory rates 

$2,602,000 

$2,283,000 

Tax effect of foreign operating 
losses included above not 
deductible . 

176,000 

34,000 

Investment tax credit. 

(138,000) 

(95,000) 

Tax effect of Domestic 

International Sales Corporation (104,000) 

(82,000) 

Other, net. 

9,000 

(43,000) 

Provision for Federal income 
taxes . 

$2,545,000 

$2,097,000 


Deferred tax expense results from timing 
differences in the recognition of income and expenses 
for tax and financial statement purposes. The sources 
of these items are summarized as follows: 



1974 


1973 

Depreciation . 

.$ 275,000 

$ 

180,000 

Accrued expenses . 

. (329,000) 


(37,000) 

Other, net. 

. (50,000) 


19,000 


$ (104,000) 

$ 

162,000 


The Company does not currently provide for 
Federal income taxes on undistributed earnings of its 
foreign subsidiary since it is the Company’s intention 
to have the subsidiary utilize such earnings for capital 
expansion and/or debt repayment. 

In February, 1974, the Company filed a protest 
with the District Director of the Internal Revenue 
Service in response to a January, 1974, Revenue 
Agent’s report proposing additional tax assessments 
for the years 1967 through 1971, of approximately 
$2,100,000. The proposed adjustments result 
principally from (1) the use of the Company’s net 
operating loss carry-forwards and (2) disallowance of 
deductions related to certain subsidiaries which 
were liquidated after acquisition by the Company. 
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Management believes that its treatment of the 
items in question was proper and in accordance with 
the Internal Revenue Code. The Company intends to 
defend its position at all appropriate levels of appeal, 
but cannot predict with certainty the outcome of this 
matter. The use of all or any part of the aforemen¬ 
tioned operating losses and deductions may be 
ultimately denied to the Company and its subsidiaries. 

In the event any portion of the two principal 
changes proposed by the Internal Revenue Service 
are sustained after the Company has exercised its 
right of appropriate appeal, these taxes will be 
reflected in the consolidated financial statements as 


an adjustment to retained earnings and will be 
retroactively reflected in the appropriate consolidated 
statements of income for the years 1968 through 1971. 

9. Subsequent Event: 

In August, 1974, the Company entered into an 
agreement to privately place $3,000,000 of senior 
notes due 1992. The notes will bear interest at 9%% 
and require mandatory sinking fund payments 
beginning in 1978 to retire the debt at maturity. The 
loan agreement provides, among other things, for 
restrictions on borrowings and requires maintenance 
of certain working capital and net worth levels. 


Auditors’ Report 


To the Stockholders and Board of Directors, 
Banner Industries, Inc.: 


We have examined the consolidated balance 
sheets of Banner Industries, Inc. (a Delaware 
corporation) and Subsidiaries as of June 30,1974 and 
1973, and the related consolidated statements of 
income, stockholders’ equity, and changes in 
financial position for the years then ended. Our 
examination was made in accordance with generally 
accepted auditing standards, and accordingly 
included such tests of the accounting records and 
such other auditing procedures as we considered 
necessary in the circumstances. 

In our opinion, subject to the effect on the 
consolidated balance sheets and statements of 


stockholders’ equity of Federal income tax matters 
referred to in Note 8, the accompanying consolidated 
financial statements present fairly the financial 
position of Banner Industries, Inc. and Subsidiaries 
as of June 30, 1974 and 1973, and the results of their 
operations and the changes in their financial position 
for the years then ended, in conformity with generally 
accepted accounting principles consistently applied 
during the periods. 

ARTHUR ANDERSEN & CO. 

Cleveland, Ohio, 

August 30, 1974. 
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Banner Operations 

Banner Industries, Inc. 

Corporate Offices 
1605 Superior Building 
Cleveland, Ohio 44114 
216/696-4050 

Acimet Manufacturing Division 
Cleveland, Ohio 
216/692-2250 

The Advance Foundry Company 

Dayton, Ohio 

513/253-4148 

Banner Aircraft, Inc. 

Burlingame, California 
415/697-8310 

Banner Aircraft International, Inc. 
Burlingame, California 
415/697-8310 

Banner International, Inc. 

Stamford, Connecticut 
203/327-5084 

Burbank Aircraft Supply, Inc. 

Sun Valley, California 
213/767-8560 

Commercial Motor Freight, Inc. 
Columbus, Ohio 
614/231-1811 

Dubie-Clark Division 
Toccoa, Georgia 
404/886-2101 

Fate-Root-Heath Division 
Plymouth, Ohio 
419/687-4641 

Patterson Industries (Canada) Ltd. 
Scarborough, Ontario 
416/694-3381 

Skinner Engine Division 
Erie, Pennsylvania 
814/454-7103 

Technical Devices Division 
Culver City, California 
213/870-3751 

Thompson Aircraft Tire Corporation 
Miami, Florida 
305/592-3530 

South San Francisco, California 
415/589-3030 

Brentwood, New York 
516/273-0300 

Thompson Aircraft Tire Corporation 
(International) 

Frameries (Hainaut) Belgium 
065/637-61 


Banner Management 

Samuel J. Krasney 
Chairman of the Board and 
Chief Executive Officer, 

President 

Gordon D. Colton 
Executive Vice President 

David L. Burner 

Vice President — Finance 

Robert L. Lewis 
Secretary 

Melvin K. Allen 
Technical Devices Division 

Leon J. Brenner 
Burbank Aircraft Supply, Inc. 

J. Keller Cheek 
Dubie-Clark Division 

Miles W. Christian 
Fate-Root-Heath Division 

John Comrie 

Patterson Industries (Canada) Ltd. 

Gerald C. Forstner, Jr. 

Acimet Manufacturing Division 

A. R. Hill 

Thompson Aircraft Tire (U.S.) 

George Clement 

Thompson Aircraft Tire (New York) 

Ken Thomas 
Thompson Aircraft Tire 
(San Francisco) 

Arthur I. Hitchen 
Thompson Aircraft Tire 
(International) 

George A. Kramer, Jr. 

Advance Foundry 

Frank H. Laspia 
Banner International, Inc. 

Sam Spector 
Banner Aircraft, Inc. 

Roger C. Cain 

Banner Aircraft International, Inc. 
Robert F. Todd 

Commercial Motor Freight, Inc. 

Russell L. Ward 
Skinner Engine Division 


Directors 

David L. Burner 
Gordon D. Colton 
Irving Z. Friedman 
Thomas R. Green 
Samuel J. Krasney 
Robert L. Lewis 
Sol J. Roth 
Robert F. Todd 


Independent Public Accountants 
Arthur Andersen & Co. 

Cleveland, Ohio 

General Counsel 

Ulmer, Berne, Laronge, Glickman 

& Curtis 

Cleveland, Ohio 

Public Relations Counsel 
David R. Buschman & 

Associates, Inc. 

Cleveland, Ohio 

Stock Exchange Listing 
American Stock Exchange 
Ticker Symbol: BNR 

Co-Transfer Agents & Co-Registrars 
Chase Manhattan Bank 
New York, New York 

Union Commerce Bank 
Cleveland, Ohio 


The Banner Industries, Inc. 
Annual Meeting of Stockholders 

will be held November 21, 1974 
at 2 p.m. in The Cleveland Room, 
the Hollenden House Hotel 
at 610 Superior Avenue, N.E., 
Cleveland, Ohio. A formal notice 
of the meeting together with a 
proxy statement will be mailed 
to each stockholder. 


Printed in U.S.A. 
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